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Max Sievert was born in
1849 in Zittau where his father
was a pastry-cook. He started
work as a machine salesman

at an early age, first with his
elder brother Paul and later,

in 1875, on his own in Berlin.
Right from the outset he con-
centrated his activities on
export markets, including
Russia and Scandinavia. His
machine-supplying firm was
the foundation of an industrial
enterprise in which he con-
tinued to act in an executive
capacity until his death in
1913.

Machines,oil

In the summer of 1881 a German machine salesman came to Stockholm
and obtained all the papers he needed to start a business in Sweden. The
following year, 1882, was the new firm’s first year of operations. The sales-
man was Max Sievert and the reason he chose to set up his firm in Sweden
was because he already had established business connections with Swedish

companies.
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Georg Sievert soo’fx,wo
the main responsibility for

running the machine-supplying|

firm as Max Sievert devoted

more and more of his time to the,

other companies in the Group.

Swedish industry was passing through a period
of intensive development in the 1880s and Max
Sievert judged the future prospects for his

sales activities to be extremely good. His judge-
ment was sound. The company got off to a good
start and in its very first year of operations Max
Sievert was able to expand the staff with his
brother Georg. In the following year another
brother, Ernst, was also employed in the firm.

E'rnst Sievert worked
for several years in the
machine-supplying firm
but later became head of
the factory manufactur-
ing electric cables which
Max Sievert had started.

The premises of the ma-
chine-supplying firm
were situated in Brunke-
bergstorg in Stockholm.




and cables

Right from the outset the machine-supplying firm had
an extremely broad range of merchandise, as is evident
from the well-made catalogues, the first of which was
published in 1888. The firm sold everything from
letter balances to drills for lathes to planes, steam
engines, pumps and railway materials.

It was Max Sievert who introduced mineral oil
as a lubricant, which had a profound effect on
lubrication technology. It was marketed under
the name of Bakuin and quickly superseded
the vegetable and animal oils that were
previously used.
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Max Sievert also started manufacturing
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factory that Max Sievert founded — Sie-

verts Kabelverk — also grew into a large- Mineral oil for
scale industrial enterprise. Both of these lubricating purposes
factories were transferred to Telefon AB was introduced by
L M. Ericsson in the late 1920s. Max Sievert and

To begin with, Max Sievert sold only marketed under the
imported goods but later took up the name of Bakuin.

sale of Swedish-manufactured products in
both domestic and export markets. One
of these products, the ""blowlamp”’, was
to be of major importance to the develop-
ment of the machine-supplying firm.
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Max Sievert. Stocknom.

Tececraravaess: SIEVERT, STOCKHOLM. RIKSTELEFON 229,
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Aerzener Maschinenfabrik, Adolph Meyer, Aerzen.

Smedjor, Giuterier, Skeppsvarf, & 9 &
@ Inckaniska verkstader, Idlterier, Broggerier,
B Remiska fabriker, 6rufor eic. & £ &

Max Sievert’s catalogue contained machines
and tools of every imagineable kind.
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The blowlamp-an
mgemous Invention

Instructions dating from around the turn
of the century describe how to use the
blowlamp: “Close valve c. Pour a small
amount of spirit into bowl b and light
it. When the lamp has warmed up,
screw valve c slightly to the left and
light the gas flowing out of the burner
through openings d. Hold sleeve in
its lowest position until the burner
tube becomes hot.”

The inventor of the blowlamp was Carl Richard Nyberg. Born
in Arboga in 1858, he began working at an early age, first as an
apprentice and later as a factory hand with soldering as his spe-
ciality. The biggest problem of soldering at that time
was the primitive heating devices used and Nyberg
began turning his mind to new sources of heat,
chiefly for hard soldering or brazing. He experi-
mented at home in the kitchen at night and by
.1882 had completed his first prototype, a vapo-
rization torch for petrol which was called a
soldering lamp or blowlamp. The first blow-
lamps were manufactured by Nyberg himself
in a rented two-room apartment. It was not
until some years into the 1890s that his com-
pany had stabilized sufficiently to allow him §
to purchase a site and build a factory onit. |°

The design of the blowlamp was ingenious
— present-day blowlamps are not all that
different in shape and certain design details
to the very first model made in 1882.

Oneof C.R. Nyberg’s
very first blowlamps
is preserved in the
Museum of Science
and Technology in
Stockholm.

A



C. R. Nyberg came into contact with
Max Sievert at an early stage and suc-
ceeded in arousing his interest in
taking over sales of the blowlamp.
This was the start of a period
of cooperation which lasted
for four decades. Owing to
Max Sievert’s skillful mar-
keting, the blowlamp soon
became an article with
world-wide sales. | PR .

INybergs pat. Gasoljelodlampa
kan enligt Hr Civilingenioren Otto Fahnshjelms intyg battre 4n nigon annan lampa
anvindas vid lodningen af metaller. Den dr ifven mycket lamplig att anvindas vid

lodning af t. 0. m. 1 tums breda bandsigar, di messing kan anviandas att loda med,
vid rengdring af tillbeckade maskiner, for uppvirmning af storre och mindre 13dkolf-
var m. m.

Denna lampa ger en mycket het ldga, som framskjuter med stor
fart 4 4 5 vum framom brénnaren samt #r i renhet och hig tempe-
ratur likstdld med en gas-glasblasarlampa, hvarfor Hr professor V.
Eggertz sigor i sitt intyg, att den dr mycket limplig for &stadkom-
mande af de higsta virmegrader, hvilka erfordras pd kemiska laborato-
rier sdsom forbrinning af grafit m. m.

Lampan ar tillverkad af stark blankslipad messing och rymmer om-
kring 300 kub.-ctm. (§ kanna) samt brinner vid fullt pidrag ungefir
2 timmar. For erhillandet af en ligre temperatur pdsittes en liten
pldthuf omkring brinnaren, dd samtidigt gaspidraget minskas.

Af erhillna intyg ma féljande meddelas:

Efter att mera dn ett &r hafva anvandt vid var fabrik ndgra cxem-

plar af Hr C. R. Nybergs patenterade gasoljelédlampor lemna vi pd be-
giiran med néje foljande intyg:
Lodlampan ar sionrikt och praktiskt inrittad, ger en rikfri liga, som kan efter behag regleras frin
mycket svag till ytterst stark: lampar sig synnerligen viil till 1odning sivil med slaglod som tenn,
afvensom till Atskilliga andra #ndamn&l sisom metall-lackering m. m. Vidare ar den att rekommendera
for den ansenliga ekonomiska besparing som vinnes, i det bruket af samima stiller sig mAngdubbelt bil-
ligare an spritlampor och éfven betydligt billigare an Iysgas.

Stockholm den 11 Juni 1883.

L. M. ERICSSON & C:o.

Priset for lidlampor med uppstdende eller lutande brinnare dr nedsatt fram 15
till 12 kronor. :

Liqviden erligges vid reqvisitiouer eller uttages den medelst efterkraf.

Om efter 10 dagars anvindning lampan skulle befinnas mindre limplig, &tertages
den. hvarvid 1 kr. erligges for fraktomkostnader m. m.

OBS. Ofver 400 iro utsilda under loppet af ett ar.

C. R. NYBERG, Stockholm, Luntmakaregatan GO.

Advertisement in a technical magazine of 1883 — Nyberg presents
his patented blowlamp and reproduces a commendatory certificate
from L .M. Ericsson.

@ " Some early models of Ny-

berg’s blowlamps — from

the Sundbyberg local Arts-

and-Crafts museum. At left

is a receipt from 1883 which

shows that C.R. Nyberg had

sold two blowlamps to Max Sie-

vert for Sw. cr. 16. In the mid-

1880s they began to formalize their

business dealings by drawing up de-
tailed contracts.

C.R. Nyberg was a man of many and
varied pursuits who conducted experi-
ments in widely diverse fields. One of
his designs was a propeller and for several
years he was engaged in aeronautical experi-
ments. His aircraft, called *’The Fly”’ was
powered by a steam engine and never left
the ground — which prompted a cartoonist

to lampoon him: “Fly, ugly Fly, fly!”’




[arge-scale industry

Early inthe 1890sC.R. Nyberg purchased a site in Sund-
byberg and built a factory there for the manufacture
of blowlamps. The factory premises were extended
in several stages and gradually occupied the greater
part of the whole block. The company was run
with a patriarchal hand by Nyberg, at least until
1906 when it was turned into a limited compa-
ny. Nyberg had the ability to pick good assist-
ants, including J.E. Brissman, who was in
charge of the finances, and foreman N.V.
Lindh. Without their assistance Nyberg with
his numerous interests would probably have

" found it difficult to keep his extensive business
a going concern.

Interior views of Nyberg’s blowlamp factory in the first

decade of the 20th century. The painting of the factory
dates from the turn of the century.




workers were often referred to as "Nyberg’s snobs”’

Contemporary accounts indicate that working conditions
were good at Nyberg’s blowlamp factory. Although he could
be temperamental and demanding at times, he was also
often considerate and understanding and was held in high
esteem as a business leader. Being a Nyberg employee was
even associated with a certain amount of status — his
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Nyberg’s business expanded rapidly. This was
mainly due to Max Sievert’s efforts on the
sales side. The above picture is from 1893. The
employees, who even then consisted of an
impressive number of factory workers, are pos-
ing in front of the newly-built factory.

In 1908 C.R. Nyberg celebrated his 50th
birthday. He is seated here surrounded by

flower arrangements and personnel (right).

Top: Nyberg’s blowlamp factory
looked like this at the turn of the
century. Above. The same factory
a few decades later. '




Competition hardens
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To begin with, only blowlamps
were manufactured at Nybergs
Lodlampsfabrik. But when paraffin
stove manufacturers, including Primus, began
“to incorporate the blowlamp in their product
range, Nyberg considered himself free to
begin manufacturing paraffin stoves as well.
J.V. Svensson reacted to this and wrote to
the effect that Nyberg’s stove ""Viktoria”
infringed on his patent — shown at left.
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Nyberg’s ""Viktoria'' was a
failure. A later and improved mo-
del, which he called ""Svea’’ was
marketed by Max Sievert and
achieved world sales, at least if
the advertising card reproduced
at bottom left is to be believed.
In terms of volume, however, the
biggest product was still the blow-
lamp, which was manufactured
in a variety of models and sizes.

Nyberg remained as a business
leader until 1922 when the blowlamp
factory was taken over by AB Max
Sievert. It was Georg Sievert’s son,
Hans Georg Sievert, who had the
task of modernizing the somewhat
run-down factory.



B‘imus and Sievert manufactured and
marketed roughly the same products.
Competition was at times bitter, as
other paraffin stove manufacturers
entered the field both in Sweden and in
other countries. Great importance was
therefore attached to advertising and
thisis how Sievert went about marketing
a new product — a radiant heater de-

signed as a kind of paraffin stove with
a reflector.




The paraffin stove found its way to consumers

via ironmongers and general stores. Considerable
numbers of stoves were sold over the counter by
rural shopkeepers — similar to this reconstructed
general store in the Ransiter Arts-and-Crafts Mu-
seum. The handy stove occupied a place of honour
in millions of homes, as it was effective and fairly
easy to use. The illustration below is also from the
Arts-andCrafts Museum in Ransater.
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2 In the 1930s interest centred on a new fuel —
4 "bottled gas” or LPG (Liquefied Petroleum
4§ Gas) — and a stove designed to run on LP gas

3 /& was constructed at AB Max Sievert in 1938.
‘_,;,«:" - :f Development work stopped during World War 11
Q o but was resumed in the late 1940s. To AB Max
é o Sievert it was natural for development work to
v (;’,::“J" be concentrated at first on blowlamps for LP
4 OQ g £ gas operation. By 1952 a range of blowlamps,
34 Q gy chiefly for industrial use, was ready. This
Q ‘;,'r" signalled the start of extremely rapid develop-
g ment — LP gas turned out to have many ad-
73 gy 7 vantages over paraffin — and Max Sievert also
y '_./ ,f built up a range of products for the camping
/ g e sector.
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VVorking methods at the blowlamp plant in trying time since production in the workshops

Sundbyberg had been improved between had to continue all through the period of

the wars and new machinery had been acquired, construction. The conversion was not finished
but the premises were still the same as in C.R. for several years but in the end the company
Nyberg’s time. At the end of the war plans had a modern factory with practical

were ready for a conversion of the premises workshop premises.

and work on this started in 1946. This was a

The new factory in Sundbyberg.
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D uring the 1950s Primus and Sievert manufactured
roughly the same kinds of products for LP gas operation.
Their orientation differed somewhat as Sievert con-
centrated mostly on blowlamps for industry while Pri-
mus was more interested in the camping sector, manu-
facturing different types of LP gas stoves, lanterns and
radiant heaters, etc.

The Primus factory on Lilla Essingen had become
outdated by the end of the 1940s. However owing
to a planned highway, the Essingen highway, there
was no possibility of expanding the factory.
Management was forced to look around for other
premises. In Hagfors a factory became available
in 1950. Primus leased the plant, converted the
premises and in 1954 took over the factory
altogether.

The Bahco Group, of which Primus was a
member, had taken over a forge in Flen at
about the same time. In 1955 a factory was
built next to the forge and Primus moved
into the plant in 1956. The factory on Lilla
Essingen had by then closed down.

Paraffin stoves continued to be manufactured for a
while in Hagfors but LP gas appliances gradually took
over more and more of the production facilities until
paraffin stove manufacture was finally discontinued
in 1962. AB Optimus acquired the rights to produce
and market the paraffin stoves.

The Hagfors factory in the mid-1950s (right).
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Sales throughout
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Primus-Sievert has agents and dealers
in a very large number of countries
throughout the world. In Britain,
Primus-Sievert has its own subsidiary
company, Primus-Sievert UK Ltd.

Dealer in Venezuela (top). African
girl with gas cylinder (left). Dealer
in Canada (below).
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theworld

Shop in Saudi ; ; : W o | T e Sales of lanterns in Saudi
Arabia (above). g v e [T — N Arabia (above). Sales and ser-
Billboard Sign in ; B - == : - vice conference in Libya
Jakarta, Indone- 4 ; SRy - ’ ' e (below).

sia (right).




"T'he factories abroad

The worldwide operations of Primus-Sievert embrace a number of assembly plants in various
parts of the globe. Licenced manufacture takes place in the United States,
Canada, Australia, Indonesia, Japan, Mexico and Kenya.

Gas cylinder manufacture in Kenya (above). Grill
assembly in Australia (left and below).




All the photographs on this page are interior
scenes of a manufacturing plant in the U.S.
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Appliances for sol-
dermg and brazing
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A goldsmith in Stockholm using a Sievert torch.

Heating tools are a Primus-Sievert speciality. Pro-
duction embraces many different tools and accessori-
es for the home handyman and for professional use.
Primus-Sievert heating tools are marketed all over the
world and internationally enjoy the widest distribu-
tion, which is attributable in the main to their high
quality.

Included in the commodity group designated heating
tools are products designed for waxing skis, as used
by the national Swedish downhill and crosscountry
skiing teams.

A silversmith in Singapore melts silver
using a Sievert torch (left).
Roof covering (below).

Soldering with a Primus torch (above). A Sievert
grinding wheel dresser (below) — a product that has
been sold by Sievert for many decades.

Olympic gold medallist Thomas Wassberg waxes
his skis (below).




An anniversary
is also an occasion for looking ahead
and thinking about how to make the best use
of the inheritance our predecessors have left us. Primus-

Sievert has always operated internationally. We presently export

our products to some 100 different countries, which account for
90 per cent of our total sales. We are also an international company
in the sense that our shareholder is Svenska Esso AB and this makes
us a member of the widespread international Esso family. Research
and development are the backbone of our activities. Every year we
allocate a large portion of our sales revenue to development work.
In this way we continue in the pioneering spirit of the 1880s when
the Primus stove and the Sievert blowlamp were invented. Product
development has naturally been influenced by our international
orientation. Qur present-day product range is the result of ideas
and impulses from all corners of the world. Over the years we have
accumulated a wealth of know-how and experience that few other
companies in our line of business can match. No doubt the Primus-
| Sievert of tomorrow will be active outside the conventional LP
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T gas sector but future manufacture of LP gas products will continue
le: to be our principal line of business. LP gas has obvious advantages.
Sp; It is clean, it has a high calorific value and it is extremely easy to
fo use. With a high degree of probability it will strengthen its position

% as an extremely useful type of energy. International forecasts also
M indicate that the supply of LP gas will greatly increase. We there-

fore have every reason to look forward to a continued rise in the
demand for products designed to run on LP gas. Our most valuable
asset in work for the future is of course all the people — and all
o the know-how they have inherited and developed further over the
years — who fundamentally comprise the Primus-Sievert company.
This fact, coupled with the network of outstanding pro-
B ~ fessional distributors and dealers the world over
= with whom we have the pleasure of doing

business, causes us to view the

future with confidence.
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The material for this publication comes mainly from Idea, organization and text: Jan Moen Primus-Sievert AB

the Primus-Sievert archives. We would like to extend Layout: Stefan Silvergrund Box 6

our warmest thanks to the employees and former Production: IBL AB, Ljungbyhed

employees who have contributed to it and also to the S-172 21 Sundbyberg
Museum of Science and Technology, Stockholm, the 563241.01.82 Sweden

Sundbyberg Museum of Arts-and-Crafts and to Rex

Features, London, who kindly placed the contents of Telephone: +468 282530
their picture files at our disposal. Telex: 19853 Primswe S
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